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The Banking Reality You Need to Accept First

Marshall Islands IBCs are legitimate corporate entities. They are also on elevated-risk matrices at
most major correspondent banks. These two facts are both true simultaneously. Your banking
strategy must account for the second fact — not pretend it does not exist.

The clients who succeed with RMI banking are the ones who research before incorporating,
target the right institutions, and submit complete documentation. The ones who fail assume
banking will sort itself out after incorporation. It will not.

How Banks Classify Your RMI IBC

Every bank that accepts corporate accounts runs new applications through an internal risk
matrix. Your RMI IBC is assessed on:

e Jurisdiction risk — Marshall Islands classification on internal risk lists

e UBO nationality — some passports trigger automatic enhanced due diligence or declination
e Business activity — certain industries face blanket restrictions regardless of jurisdiction

e Transaction profile — expected volumes, currencies, and counterparty locations

e Substance indicators — does the business have real activity, or does it look like a shell?

You cannot change the jurisdiction. You can control everything else. A strong UBO profile, a
clearly documented business, and a credible transaction narrative are what move your
application from declined to approved.



Banking Options by Institution Type

Institution Type Accessibility for Best For Typical Timeline
RMI IBCs
Mauritius banks (AfrAsia, | Moderate Trading, holding, IP 4-8 weeks
SBM, MCB) structures
Caribbean private banks | Variable HNWI, wealth structures | 6—12 weeks
Wise Business (EMI) Moderate Multi-currency, e- 1-2 weeks
commerce
Airwallex (EMI) Moderate Asia-Pacific flows, SaaS | 1-2 weeks
Currenxie (EMI) Moderate Cross-border payments | 1-2 weeks
Singapore MAS banks Difficult—Impossible | Not recommended for N/A
new IBCs
Hong Kong banks Difficult Requires local substance | 8—16 weeks if
accepted
UK EMIs (Revolut Variable Low-volume, low-risk 1-3 weeks
Business) businesses
Swiss private banks Possible for HNWI | Significant assets 8-20 weeks
required
EU retail banks Difficult Generally not viable N/A

The Document Package That Gets Accounts

Opened

Weak documentation is the most common cause of rejection — not the jurisdiction itself. Submit
this complete package with every application:

Corporate Documents (all apostilled):

e Certificate of Incorporation

e Articles of Incorporation

 Certificate of Good Standing (dated within 3 months)




e Certificate of Incumbency
e By-Laws or Memorandum of Association
e Corporate structure diagram showing full UBO chain to natural persons

UBO & Director KYC (for every individual):

» Passport copy (certified)

» Proof of residential address (utility bill or bank statement, under 3 months)

e Professional CV or biography

e Source of wealth documentation (bank statements, tax returns, sale agreements)
e Source of funds for initial capital

Business Documentation:

e Business plan (2-3 pages: what you do, who your clients are, expected transaction volumes
and currencies)

e Existing contracts, invoices, or client agreements

* Website URL (have one — banks check)

» Professional reference letter (accountant or lawyer, where available)

The Two-Track Banking Strategy

Do not wait for a traditional bank account before operating. Run both tracks simultaneously:

Track 1 — EMI Account (open immediately post-incorporation):

Apply to Wise Business, Airwallex, or Currenxie within days of receiving your Certificate of
Incorporation. These accounts open in 1-3 weeks and allow you to receive payments, pay
suppliers, and hold multi-currency balances while Track 2 progresses.

Track 2 — Traditional Bank Account (begin during incorporation):

Start your Mauritius or Caribbean bank application before incorporation is complete. Submit your
KYC package the same week your Certificate of Incorporation arrives. Traditional accounts take
4-12 weeks — starting early means your account is ready when you need it.

This is not a workaround. For many RMI IBC operators, an EMI account plus a Mauritius bank



account is a fully functional, permanent banking infrastructure.

Why Applications Get Rejected

Rejection Reason

Fix

Vague business description

Rewrite with specific industry, clients, and transaction flows

Missing source of funds

Add 6 months of personal bank statements and income
evidence

Incomplete UBO chain

Document every entity above the IBC to natural persons

High-risk UBO nationality

Pre-screen banks for specific passport policies before
applying

No business substance

Provide contracts, invoices, domain registration, client
references

Outdated Good Standing
certificate

Always use a certificate dated within 90 days

No website

Build a basic professional website before applying

Structural Considerations That Affect Banking

Single-layer IBC: The simplest structure. One RMI IBC, one or more natural person UBOs. Banks
understand this and process it fastest.

Multi-entity structures: An RMI IBC owned by another offshore entity raises immediate flags.
Banks want to see natural persons at the top of the chain. If you use a holding company above
the IBC, document every layer explicitly and explain the commercial rationale.

Nominee directors/shareholders: Legitimate and common — but the bank will require the
underlying UBO documentation regardless. Nominees do not shield UBO identity from banks.
They provide public registry privacy only.

LLC vs. IBC for banking: If your primary banking targets are US-correspondent institutions, the




RMI LLC structure may open doors that the IBC does not. Discuss entity type selection with your
adviser before incorporating if US banking access matters to your structure.

Pre-Incorporation Banking Checklist

Before paying any incorporation fee, confirm:

Your target banks accept RMI IBCs (call compliance departments directly)

Your UBO nationality does not trigger automatic declination at target institutions
Your business activity is not on the target bank's restricted industry list

You have source of funds documentation ready

You have a business plan drafted

You have a professional website or can build one quickly

You have identified both a primary bank and an EMI backup

This guide is a practical reference tool, not legal or financial advice. Banking policies change
frequently — verify current acceptance criteria directly with target institutions before applying.
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