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What This Guide Covers
 

Your RAK offshore company is incorporated. Now you need to move money, get paid, pay 
suppliers, and build toward a UAE bank account. This guide tells you which banking options are 
realistic, in what order to pursue them, and how to structure your entity for maximum banking 
access.

 

 

The Core Problem
 

UAE banks do not trust newly incorporated offshore companies. No transaction history. No UAE 
physical presence. No UAE residence visa. These three absences trigger automatic enhanced 
due diligence — and usually rejection.

 

The solution is not finding the right bank on day one. The solution is building the evidence that 
banks require before you approach them.

 

 

The Three-Layer Banking Structure
 

Layer Type When to Open Purpose

1 EMI / Digital Bank Month 1 Operational account; transaction history

2 International Bank Month 3–6 Secondary account; additional credibility



3 UAE Bank Month 12–18 Primary account; full SWIFT + AED access

 

Never skip layers. Clients who apply directly to UAE banks at incorporation are rejected at a rate 
exceeding 60%. Clients who apply after 12 months of documented EMI activity are approved at a 
substantially higher rate.

 

 

Layer 1: EMI Accounts — Open Immediately
 

EMIs accept newly incorporated RAK offshore companies. Open on day one. Use for everything.

 
Provider Currencies SWIFT Monthly Fee Best For

Wise Business 40+ Limited $0–50 General trading, invoicing

Airwallex 130+ Yes $0–50 E-commerce, FX conversion

Currenxie 11+ Yes $25–100 Asia-facing trade flows

Payoneer 70+ Limited Variable Marketplace sellers

 

What EMIs give you:

 
Multi-currency receiving accounts
International wire transfers
12 months of transaction statements — your future UAE bank application evidence

 

What EMIs do not give you:

 
Deposit protection
AED accounts
UAE correspondent banking relationships
The credibility of a licensed UAE bank

 

Open at least two EMI accounts across different providers. If one closes your account — which 
happens — you need continuity.

 



 

Layer 2: International Banks — Month 3 to 6
 

International banks in banking-friendly jurisdictions accept offshore companies with lighter 
documentation than UAE banks.

 
Bank Jurisdiction RAK Offshore Accepted Minimum Deposit Timeline

Standard Bank Mauritius Yes $10,000 4–8 weeks

Caye International Belize Yes $5,000 3–6 weeks

Loyal Bank St. Vincent Yes $5,000 3–5 weeks

 

Use international banking for:

 
Building a second stream of transaction history
Holding reserves outside EMI systems
Providing additional bank statements for UAE bank application

 

Limitation: Correspondent banking restrictions mean some international transfers route 
inefficiently. These accounts supplement — they do not replace — your target UAE bank account.

 

 

Layer 3: UAE Banks — Month 12 to 18
 

Approach UAE banks only after 12 months of documented EMI and international banking activity.

 
Bank Offshore 

Friendly
Min. Deposit 
(USD)

In-Person 
Required

Realistic 
Timeline

RAKBANK Yes $10,000–30,000 Yes 3–8 weeks

National Bank of 
RAK

Yes $5,000–20,000 Recommended 3–6 weeks

Emirates NBD Selective $50,000–100,000 Yes 6–12 weeks

Mashreq Selective $50,000–100,000 Yes 4–10 weeks

ADCB Rarely $100,000+ Yes 8–16 weeks



 

Start with RAKBANK or National Bank of RAK. Their institutional familiarity with RAK ICC entities 
makes them the realistic first target. Emirates NBD and Mashreq are viable after an established 
relationship exists.

 

 

What UAE Banks Actually Require
 

Bring every item on this list. Missing one item is grounds for rejection.

 

Corporate documents:

 
Certificate of Incorporation (apostilled)
MAA (apostilled)
Share Certificates, Register of Directors, Register of Shareholders

 

Business evidence:

 
Detailed business plan — specific clients, markets, revenue model
12-month projected financials
Existing client contracts or signed letters of intent
Supplier agreements or purchase orders

 

Personal documents (each director):

 
Passport (valid 6+ months)
Proof of address (utility bill or bank statement, under 3 months)
6–12 months personal bank statements
Professional CV

 

Activity evidence:

 
12 months EMI transaction statements
12 months international bank statements (if available)
Invoices, shipping documents, or service delivery evidence
Source of initial capital — documented, not declared



 

 

Structural Decisions That Affect Banking
 

Your company structure directly determines your banking options. These decisions cannot be 
easily reversed.

 

Entity type matters:

 
Trading company MAA � trading account approved more readily
Holding company MAA � banks require evidence of what is being held
Mismatched MAA and business description � immediate rejection

 

Director nationality matters:

 
Directors from high-risk jurisdictions face systematic enhanced scrutiny
Multiple directors from different jurisdictions can dilute single-nationality risk
Adding a UAE-resident co-director substantially improves approval odds — though this has 
governance implications

 

Share capital matters:

 
Nominal AED 1,000 share capital is legally sufficient for RAK ICC
Banks interpret low share capital as low commitment — consider paid-up capital 
of

   

50,000
 

as a credibility signal
Document where the paid-up capital came from

 

UAE residence visa matters:

 
Offshore companies cannot sponsor visas — but directors can obtain UAE residence through 
other routes (property ownership, freelance visa, other entity)
A director with UAE residence can conduct in-person banking as a UAE-connected individual 
— materially improving approval odds

 



 

If Your UAE Bank Application Is Rejected
 

Rejection is information. Use it.

 
Rejection Reason Recovery Action Timeline

No transaction history Continue EMI operations; reapply at month 18 6 months

Insufficient business 
documentation

Build contract library; add client invoices 3–6 
months

Source of funds unclear Obtain documented evidence; tax returns, sale 
agreements

1–3 
months

Director nationality risk Add co-director with stronger profile 2–4 
months

Generic business plan Rewrite with specific counterparties, trade 
routes, volumes

2–4 weeks

 

Do not reapply to the same bank with the same documentation. Fix the specific rejection reason 
first.

 

 

The One Rule That Overrides Everything
 

Banks approve relationships — not companies. Every piece of documentation you submit is 
answering one question: Is this a real business run by credible people with a legitimate purpose?

 

Your 12 months of EMI transaction history, your specific business plan, your supplier contracts, 
your personal banking history — these are your answer. Build them before you apply.
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This guide is for general informational purposes only and does not constitute legal, financial, or 
banking advice. Banking policies change frequently. Consult a qualified professional before making 



structural or banking decisions.

 


